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Learning Sales provides comprehensive treatment of UCC Article 2 while employing strategies designed to
help students both learn the course material and develop the skill of reading and understanding statutes. The
book also includes coverage of Article 2A and the CISG, which may be taught as separate unitsor in
comparative fashion. The subject matter is presented in 27 assignments, each with targeted “reading the
code’ questions to help students master the statutory text, examples of how courts apply the Code, and
numerous problems for students to test their understanding and skill.

Learning Salesis both a new volume in the Learning series and an extensive update and revision of the
popular Chomsky & Kunz, Sale of Goods: Reading and Applying the Code (2d ed.). Asin the previous
volume, the book invites students to learn the UCC by actively reading and analyzing the language of Article
2 themselves, rather than relying more passively on what others (judges and commentators) have said about
the Code. Judicial opinions appear only where they are most pedagogically appropriate and are edited to
target salient points. Each opinion excerpt is preceded by questions about the case to help students be more
focused in their reading and class preparation. Students enjoy the focus on problem-solving and can see their
skill at reading and interpreting the Code improve as they engage with the examples and problems.
Consistent with the rest of the Learning series, the book draws further upon current learning theory and
practice by articulating key concepts for each section and specific learning outcomes for each assignment.

The authors of the original book (Carol Chomsky and Christina Kunz) have been joined by Jennifer Martin,
who writes the annual survey of sales cases in the Business Lawyer, and Elizabeth Schiltz, an experienced
teacher of Sales, Contracts, and Payment Systems. The Teachers' Manual includes answers to all questions
and problems posed in the book and includes additional information to help instructors use the book most
effectively.
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From reader reviews:
Micah Stahlman:

Have you spare time to get a day? What do you do when you have alot more or little spare time? Y es, you
can choose the suitable activity regarding spend your time. Any person spent their particular spare timeto
take awalk, shopping, or went to often the Mall. How about open or even read a book titled Learning Sales
Law (Learning Series)? Maybe it is to become best activity for you. Y ou recognize beside you can spend
your time together with your favorite's book, you can better than before. Do you agree with it has the opinion
or you have some other opinion?

Janet Huynh:

The book Learning Sales Law (Learning Series) give you a sense of feeling enjoy for your sparetime. Y ou
may use to make your capable far more increase. Book can to get your best friend when you getting pressure
or having big problem with your subject. If you can make reading through a book Learning Sales Law
(Learning Series) to be your habit, you can get far more advantages, like add your personal capable, increase
your knowledge about a number of or all subjects. You may know everything if you like open up and read a
e-book Learning Sales Law (Learning Series). Kinds of book are severa. It means that, science guide or
encyclopedia or other people. So, how do you think about this guide?

Elaine Roberts:

Playing with family in the park, coming to see the marine world or hanging out with palsis thing that usually
you will have done when you have spare time, subsequently why you don't try factor that really opposite
from that. One particular activity that make you not sense tired but still relaxing, trilling like on roller coaster
you are ride on and with addition details. Even you love Learning Sales Law (Learning Series), you are able
to enjoy both. It is great combination right, you still desire to missit? What kind of hangout type isit? Oh
serioudly its mind hangout folks. What? Still don't understand it, oh come on its referred to as reading
friends.

Samuel Brooks:

In this age globalization it isimportant to someone to acquire information. The information will make
professionals understand the condition of the world. The health of the world makes the information much
easier to share. You can find alot of sourcesto get information example: internet, newspaper, book, and
soon. You can see that now, alot of publisher in which print many kinds of book. The actual book that
recommended to you is Learning Sales Law (Learning Series) this book consist alot of the information with
the condition of thisworld now. This specific book was represented how does the world has grown up. The
words styles that writer require to explain it is easy to understand. The particular writer made some
investigation when he makes this book. Here is why this book suitable all of you.
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